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Executive Summary 

Problem 

Final Expense life insurance is limited in products for its market base, and those products are 

limited in strategy and client death benefit amounts. The cost of final expense life insurance is 

relatively high when compared to all other types of life insurance in the industry. Clients are 

capped when purchasing final expense life insurance, there is no potential for growth in death 

benefit amount, and clients are therefore locked in at unit purchase. All guaranteed whole life 

products have a drastically high cost of insurance, and clients must wait 2 years, and with some 

carriers up to 3 years, in order to qualify for full coverage. Death within twenty-four months or 

less typically yields the clients’ beneficiary return of premium in addition to 5%-10% interest, 

leaving the beneficiary with no “true” death benefit. 

Final Expense life insurance remains an obsolete concept when compared with the evolution of 

the life insurance industry. Additionally, blockchain technology is evolving rapidly, yet the life 

insurance industry has not accommodated or adapted cryptocurrency and blockchain technology. 

Solution 

Blockchain life insurance is our answer—a new strategy that marries one of the most innovative 

concepts of the modern technological era with one of the most constructive concepts to society. 

Combined with modern technology, a booming currency, and full “blockchain” transparency, 

blockchain life insurance could transform the entire insurance industry, instantly. 

Our client base will be able to purchase final expense life insurance in unit purchases, similar to 

units of thousands purchased when purchasing final expense. The units will be offered in a 

cryptocurrency (e.g., bitcoin, Ethereum), whereby $5,000 USD in death benefit will correspond 

to the value of the unit (percentage) of the cryptocurrency to the equivalency of $5,000. In other 

words, as the value of the coin increases, the value of the insured’s death benefit will also 

increase. 

The insured will be assigned a unit of cryptocurrency (e.g., btc, eth), which will represent the 

death benefit. At the time of purchase, the client’s unit purchase will have a predetermined value; 

at the execution of contract (death, or surrender), the unit will have a value different from that at 

purchase. We intend to allow our clients to participate in an increasing death benefit while 

keeping premiums level. The proposed insured will then have a discounted monthly premium on 

a unit of life insurance that has tremendous growth potential. Theoretically, the client further has 

liquidity without surrender fees, if the client wishes to liquidate. 
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On guaranteed issue whole life policies, we intend to reduce the industry standard benefit payout 

period from 24-36 months down to 12 months. At this point, the client will leave a death benefit 

equal to the premiums in addition to 5% more than industry standard of 10% for a total of 15%. 

Additionally, the time utilized to pay out claims will be reduced and claims will be sent to 

beneficiaries in blockchain format. 

General Market 

Generally, a final expense customer is anyone who wants to secure burial expense proactively 

and avoid a hardship upon descendants—affordably. While customer age can vary from 50 to 85, 

the ideal final expense market is centered on people who are closest to the full retirement age of 

65, about 62 to 68 years old. The massive Baby Boomer demographic continues to surge into this 

bracket: every day, 10,000 seniors turn 65. 

To place this figure into perspective, the CDC reported a near average of 10,300 daily births and 

7,700 daily deaths in the USA in 2019. The senior population is growing almost as fast as the 

general population. For final expense agents, this is a practical conveyor belt of 10,000 new 

potential customers each day. 

Today’s youngest Boomers are 53 years old, still more than a decade short of their presumable 

retirement and their eligibility to draw social security. At the same time, younger generations 

have fewer savings and more need for affordable burial expense options. Seniors continue to 

present concerns about final expense bills that they may leave their loved ones. There are sheer 

indications about the direction of the final expense market. 

 

Opportunity 

Target Market 

Our target market for final expense is low to middle class seniors, ages 50 and above; however, 

we are not limited to this specific demographic. In the target market, the need is especially 

prominent. Generally, the average funeral cost can range from $7K to an excess of $10K, 

depending on region. Burial services and other end-of-life related expenses can cost an additional 

$5K to $7K. Most families do not have $12K to $17K readily liquid and available. By 

calculating the cost of these services using a funeral planning worksheet and by offering plans 

and pricing options that are affordable to our clients, we can minimize or eliminate the biggest 

funeral planning challenge for them. 
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There are other opportunities beyond this demographic. We can utilize final expense insurance as 

simplified whole life, as well, that you can offer to any of our clients, not just our target market. 

Furthermore, there are opportunities for juvenile policies for the grandchildren of upper middle 

class seniors. We may also consider middle-aged and middle-class clients who now use 

permanent insurance along with their term insurance and likely are earning more income and are 

thinking more about their future. Such resourceful strategies can help to elevate this entry-level 

life insurance concept to maximize opportunities for consumers. 

Projection 

Current alternatives 

Blockchain and Bitcoin: The Future of Insurance 

Quite a few noteworthy voices are betting that the emerging blockchain technology will be the 

greatest revolution since the Internet boom. While blockchain was one of the most popular 

buzzwords in 2017, there is no doubt that it will continue to feature prominently in technical 

discussion in the coming years, too. 

Financial organizations have been among the early adopters of this innovative technology. While 

it has not yet been accepted as a mainstream technology in the insurance sector, blockchain is 

certainly creating the right amount of interest. It has great potential for the entire value chain of 

the insurance sector—underwriting, payments, claims, back-office functions, and risk capital. 

What is Blockchain? 

In blockchain, each block is a record of new transactions, which could include anything such as 

the location of cryptocurrency, or medical data, or voting records. After completion of each 

block, they all are clubbed together to create a chain of blocks, known simply as a blockchain. 

With a blockchain, people can write entries into a record of information and can control how the 

record of information is updated. It assigns a unique identification to the user, whose personal 

details are never revealed during the transaction process, thus enabling one to conduct secure, 

transparent, and anonymous transactions that are backed by the blockchain technology platform. 

How Blockchain Will Work in Insurance: An Example 

Suppose that a customer named Viraj Chauhan contacts a life insurance company (Company- A) 

for a new policy. However, Company A rejects the proposal due to unsatisfactory medical 

reports. Now, Viraj contacts another insurer (Company- B) for life insurance. 
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Under the current scenario, Company B will strive for a separate medical examination. However, 

if both the insurers are using blockchain technology, Company B can access Viraj’s medical test 

reports that were conducted just recently by Company A. 

This is a simple example that displays that the use of blockchain technology benefits not only the 

insurer but also the customer. 

Blockchain Benefits for Insurance Companies 

1. Help in Fraud Detection 

Fake claims are a major issue in the insurance industry. The use of blockchain database will help 

to validate the authenticity of claims, customers and the transactions involved in the process. As 

a decentralized public ledger, it provides historical data that will help insurers to detect 

fraudulent activities. Additionally, insurers will be able to identify duplicate transactions for 

preventing fraud. Processes involving multiple currencies can be streamlined, and discrepancies 

can be eliminated. 

2. Reduce Administrative Cost 

Blockchain will reduce administrative cost through automated verification of policyholder 

identity, contract validity, auditable registration of claims, and data from third parties. This will 

give insurers controlled access to claims and claims histories registered on the blockchain, thus 

improving transparency as well. According to a 2016 PWC report, blockchain could remove 

15%-25% of expenses accrued during insurance processes, delivering an industry-wide saving of 

$5-10 billion. 

3. Ensure Transparency 

The existing delays and lack of transparency in the claims process have given rise to a ‘trust 

deficit’ that has alienated the customers. The blockchain platform can help to rebuild trust by 

generating new data streams that will provide updated and relevant information for speedier 

claims processing. 

4. Improve Data Quality 

Blockchain will improve the data quality of front-end and back-end office sources. The errors 

and inefficiencies in the system will be eliminated, thereby bridging the gap between the end-

users and insurers. Specialty insurers and reinsurers are two segments that will immensely 

benefit from the blockchain technology. 

5. Help in Product Development 
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The linking of blockchain data with other data sources will help insurers to generate actuarial 

models that are more accurate. At present, it seems very challenging to aggregate relevant data 

from a large number of data sources. However, the blockchain database will provide an effective 

platform for collaborating with other large and complex peer-to-peer data networks. 

Blockchain Benefits for Life Insurance Policyholders: 

1. Speedy Claim Processing 

In insurance, blockchain can simplify claims processing for the nominee. Once the insurer 

verifies the claim, it will be recorded on blockchain to trigger the right contract execution. This 

blockchain-powered automation will significantly reduce the claim settlement time and 

streamline the operations. Thus, benefitting the policyholder’s family as their waiting time for 

claims payout would reduce significantly due to improved processes. Hence, rather than placing 

the onus on the beneficiary to file a claim and follow up, the insurer would process claims 

automatically. This can expedite the claim settlement process. 

2. Instant Fund Disbursement 

The interaction between insurers and policyholders will become more direct during the claim 

process. With technology advancement backed by blockchain, insurers will be able to transfer 

claim proceeds directly into customers’ digital wallets. 

Limitations of Blockchain Technology 

Although the blockchain technology has its share of benefits, we cannot ignore its limitations. As 

the blockchain’s network of users grows in the coming years, it will be more attractive to 

cyberattacks. In addition, if events are not originally registered with accuracy, the 

trustworthiness of the stored data could be seriously doubtful. Apart from this, transaction cost 

and complexity also add to the limitation list. 

The Way Ahead 

Adoption of blockchain technologies by insurance companies will have long-term implications 

as it will not only enable efficient delivery of services but also help insurance companies to 

adhere to regulatory requirements. According to McKinsey, insurers must attempt to understand 

the advantages and limitations of blockchain technology fully before they chalk out a long-term 

plan to implement it. 

It is critical for insurers to identify the high-impact areas that will be benefitting from 

blockchain. Internal proofs-of-concept, prototypes and customer processes need to be tested 
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before a full-scale implementation is carried out. Ultimately, widespread adoption of blockchain 

in the insurance sector is possible if the technology expands in phases. 

 

Execution 

Marketing & Sales 

Marketing Plan 

Facebook and other social media sales funnels have huge selling power. Users log onto their 

social media accounts for recreation not to purchase random products that they have not 

considered to purchase. Sales funnels are designed to generate demand, reminding users about 

pain points or needs, to which they may not even be aware. A Facebook sales funnel will help us 

emerge from the digital white noise. 

The Four Stages of a Facebook Sales Funnel 

Plenty of businesses are familiar with the digital sales funnel, which is made up of four or five 

different stages, depending on the source. These stages consist of the following: 

1. Users discover our brand and our product. 

2. Users develop an interest in the product and study into it. 

3. Users consider their purchase of our product. 

4. Users have purchased our product, following which we should continue to nurture the 

relationship so the users become long-time clients instead of one-time customers. 

The stages of a digital sales funnel and Facebook sales funnel are the same. 

Using data analytics, we are able to target a specific market. Ten percent of our marketing 

campaign will be aimed at the direct consumer (seniors aged 65 and older). Ninety percent of our 

marketing campaign will be aimed at the end consumer (beneficiary). Ideally, a more technically 

informed user will be captivated with the idea of increasing their potential death benefit on an 

existing final expense policy.  

Stages of Inception 

Clear Chain Life Insurance Company will produce its story on marketing videos for social media 

Pre-ICO campaigning. The ads will take clients from social media platforms to the company’s 
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landing page for further Pre-ICO investing information and investing opportunity. CCLC will 

then utilize Pre-ICO investment funds to start creating the companies autonomous website. 

Funds will also be utilized for the initial coin offering and all processes involved with the 

offering. Once the ICO is completed, a portion of the market cap will immediately be placed in 

an escrow for company reserves. Within a few months after the ICO, Clear Chain Life Insurance 

Company will go live and begin retail sales. 

Operations 

Technology 

Our main objective to bring the “crypto-final expense” to market will be via agentless 

distribution. A landing site (website) with fully autonomous capabilities may eliminate many 

regulatory hurdles and help save in commission costs. 

Site requirements: 

• Seamless landing page from social media 

• Quote generating engine, using clients’ age and death benefit requested 

• Integrated application with instant client verification 

• Instant approval / instant issue of policies  

• Payment acceptance methods: 

o Crypto 

o ACH 

o Credit Card  

• Creation of wallet for policy death benefit proceeds, and for premium payments 

• Crypto to USD conversion tool 

• Client portal 

o Clients’ ability to change addresses, payment options, beneficiaries 

o Check current value of death benefit based on crypto variable  

 

Financial Plan 

Forecast: Key Assumptions 

Company will save on underwriting overhead by utilizing morbidity and mortality charts from 

competitors in the final expense arena. Approximately a 30% overhead savings, half will be 
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passed on to the client. 

Company plans to eliminate life insurance sales agents by utilizing autonomous technology. 

Insurance companies pay up 150% on first year commissions to the advisor. 

Company will allow client to participate in crypto growth in gradual increments. Example: Death 

benefit is 1 BTC. In years 2-5 death benefit will equal 1 BTC and 50% if the growth. Years 5-10 

will increase death benefit to 1 BTC and 75% growth. Company will retain the difference in 

growth as revenue or additional earnings. 

Clear Chain Life will build revenue by: 

• overhead and policy payouts minus premiums 

• the difference between the death benefit and client growth participation minus their 

percentage tier at the time of policy payout 

• the coin pre-ICO, ICO, and post-ICO investment into the company 

• reinvestment of revenues back into other cryptocurrencies. 

The company will maintain a portion of ICO funding and continuous revenues in reserves to 

meet payout ratios. Bitcoin will be purchased in bulk and utilized as policy issuing reserves. This 

will also serve the purpose of buying at lower than future value. The cost of the client will 

eventually be higher than the purchase price of Bitcoin, which will be an additional revenue-

generating avenue. 

Clear Chain Life ICO Phases 

 Token Price For Sale 

Phase 1 $0.04 100 million 

Phase 2 $0.08 200 million 

Phase 3 $0.12 200 million 

Phase 4 $0.20 250 million 

CCLC-ICO Lockup & Release Schedule 

Clear Chain Life will release its coins to the public, which supports projects in ICO Stages 1-3. 

A certain amount of coins will be vested to minimize risks for the emerging project. 

Vested coins are coins that are held aside for a period of time, locked by smart contract, until 

contract conditions are met. The use of smart contracts reduces counterparty risk; the 
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programming of such applications guarantees the automatic execution of a transaction upon 

triggering of pre-defined conditions. 

Of the total supply of CCLC coin, 35% is offered to public pre-ICO sale, and vesting will act as 

a mechanism of value protection, which is vital to a sustainable and profitable platform. 

According to the projects’ tokenomics, the public sale allocation is more than double of seed, 

presale, and team coin together. The team does not have as priority the sale of its coin, thus coins 

that will be available first on the market will be the seed, the presale, and 30% of ICO Stages, if 

their purchasers decide to offer them for sale. 

Team coins will be locked at coin inception until February 21, 2022. Because the smart contract 

cannot be modified at present, once the team coins are unlocked they will go in locking again 

and will be aligned with the ICO Stage 1 vesting program. The interests of the team will be 

aligned with those of ICO Stage 1 holders. 

CCL ICO Stage 1 will start on October 21, 2021, with 0.04 USDT per CCLC. Holders for the 

ICO stages will have 70% of coins locked according to the chart below; 30% coins of each 

purchase will be made available immediately to purchasers transferred in the purchasing wallet, 

as we have understanding to one’s cashflow. After the 12-month lockup of ICO Stage 1, 16.6% 

of coins will be released monthly over a 6-month period. 

Purchasers of ICO Stages will receive Simple Agreement for Future Coins (SAFCs), which will 

give holders the right to receive CCLC coin according to the vesting schedule. 

Trading of coins has been demonstrated to create a feedback loop between coin valuation and 

platform adoption (Cong et al., 2018). In other words, the appreciation of coin value leads more 

investors to buy coins and join the platform, which in turn increases and accelerates user 

adoption of the platform. In that model, coin price appreciation is in itself driven by investors’ 

expectations about the value of the platform and by capitalizing on the growth of the user base. 

Clear Chain Life has the advantage that it is modular—a core product with secondary products 

and it can market each module once it is released. The adoption can happen in all stages of 

development rather than developing a single product that can be adopted only after the entire 

project is developed. Although the team has started to work the platforms way to adaption, mass 

adoption of a product and the synergy of modules takes time. 

Studies show that Coins that have a hybrid use, both as instruments for capital raising and an in-

network utility, lead to accelerated platform adoption. However, it is possible that such value 

will not be equally created in such short time (3-6 months), in case an investor is a pure capital 

provider with no interest whatsoever in using the platform and especially when the pure capital 

providers may represent 35% up to coin holders. 
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Another mechanism already implemented with the scope to foster a thriving ecosystem is the 

maximum limits on investment per individual contribution, which also has a regulatory 

component. 

Contributors’ diversification helps the development of the network and has significant impact on 

value creation. 

“Entrepreneurs may decide to seek financing through an ICO instead of IPO as a way to attract a 

consumer-base and build a network around the project instead of seeking a personal financial 

reward. While there is a fundamental difference between the two financing methods, the easier 

network effects may partly explain why ICO funding has overtaken other ways of funding in 

recent months. Rather than resorting to an ICO in the absence of other alternatives, companies 

may seek to fund their companies through coin issuance with a view to create and monetize 

value from network effects.” Such is the goal of Clear Chain Life. 

Research has shown that the value of a coin of a platform is proportionally tied to and dependent 

on the value of the cryptocurrency in which that coin is purchased, if the platform has no revenue 

generated from the sale of its products. This exposes such coins to increased volatility. 

CCLC has set an in-network mechanism purchase of products to generate revenue and minimize 

a high volatility impact. It already has a viable, functional product that sees demand and has 

started to see demand in services from cryptocurrency projects. For this mechanism to have 

tangible, positive effects, the Time component is again of high importance. 

“Companies are exposed to increased volatility that may be partly due to subscribers who are 

only driven by speculation and have no intention of participating in the newly-created network. 

Indeed, investors driven by speculative herd behaviour may invest with the intention to sell as 

soon as the coins become tradable (in what is called “flipping”). This further exacerbates the 

inability of a project to exercise their own pricing strategy when coins may be the only way to 

consume the product/service.” 

Source: https://www.oecd.org/finance/ICOs-for-SME-Financing.pdf 

Roadmap 

Simplified timeline details and development goals 

 

Q4 2020 

• Creation of the concept for Clear Chain Life Company 

 

Q1 2021 

https://www.oecd.org/finance/ICOs-for-SME-Financing.pdf
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• Development of Clear Chain Life Company begins 

• Architectural infrastructure plan created 

• Whitepaper guidelines created 

 

Q2 2021 

• Design token economics 

• Design market strategy 

• Solidification of Clear Chain Life Team 

 

Q3 2021 

• Creating CCLC Token 

• Registering Clear Chain Life as an Estonian Company 

• Start Development, Marketing & Community Building 

• Security Smart Contract 

• ICO Private Sale 

 

Q4 2021 

• Social Media Seed Marketing 

• ICO Stage 1 November 8, 2021 

• Wallet Updates 

• Creating Ecosystem / Partnerships 

 

Q1 2022 

• Updating Exchange API 

• Implementing Visa MasterCard Payments in Wallet 

• Pre-ICO phase 2 and phase 3 

 

Q2 2022 

• Exchange Listing 

• Allocation of Market Cap toward Bitcoin for company policy reserves 

• Administration funds distribution 

 

Q3 2022 

• Implementation of Board of Directors 

• Purchase of Bitcoin in bulk as reserve 

• Autonomous company website development 

 

Q4 2022 

• Final Expense marketing 

• First Autonomous policy to be issued 
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CCLC Team Members 

Manuel Rodriguez, Chief Executive Officer 

Danny Carmona, Chief Operations Officer 

Rick Diaz, Director of Marketing 

Alex Rosen, Chief Information Officer 

Levi Meadows, Chief Blockchain Developer 

Jonathan Tovar, Chief Editor 

Fernando Carmona, Graphic Design 

Istiaq Khan, Director of Distribution 

Katrina Geronimo, Minority Legacy Partner 

Morgan Cone, Social Media Manager 

Edgardo Lopez, Chief Video Editor 

Justin Joaquin, Chief Videographer 

 

Disclosure and Disclaimer 

This is a living document and information is current at the time of publishing. Please note: the 

information herein does not constitute investment advice, financial advice, trading advice, or any 

other sort of advice, and you should not treat any of the content as such. 

The CLEAR CHAIN LIFE COMPANY and its CLEAR CHAIN LIFE COIN (CCLC) 

recommend that you conduct your own due diligence and consult your financial advisor before 

making any investment decisions. By purchasing any CCLC product, you agree that you are not 

purchasing a security or investment, and you agree to hold the company harmless and 

unaccountable for any losses or taxes that you may incur. You also agree that the company is 

presenting the products “as is” and is not required to provide any support or services. You should 

have no expectation of any kind from the CLEAR CHAIN LIFE COMPANY and/or affiliates, 

ecosystem, and/or team. Although CCLC is a community-driven DeFi Ecosystem and not a 

registered digital currency, the company strongly recommends that citizens in areas with 

government bans on cryptocurrency do not purchase it because CCLC cannot ensure compliance 

with the government regulations of such areas. Please ensure that you are in compliance with the 

laws and regulations to which you are subject prior to any purchase. 
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